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KTM ifjokj es vki lHkh dk Lokxr gSaA vc vki ds-Vh-,e-
fctusl ds ek/;e ls vius o vius ifjokj ds fy;s csgrj
ftUnxh thus ds ekxZ dh rjQ vxzlj gSaA- ds-Vh-,e- ifjokj dk 
lnL; gksus ds ukrs ;g esjh uSfrd ftEesokjh curh gS- u dsoy
Mk;jsdV lSyj cfYd gekjs miHkksDrk vkSj muds ifjokj ds 
lnL;ksa ds psgjks ij Hkh [kq’kh yk ldsaA
ds-Vh-,e-IysVQkeZ lHkh lkfFk;ksa dks vius lius iqjs djus dk 
leku volj iznku djrk gSaA dEiuh dk eq[; mÌs’; lHkh
lkfFk;ksa dk vkfFkZd ,o lkekftd fZZZodkl djuk gSaA
vki lHkh dh esgur vkSj fLFkj iz;klks us dEiuh dks Mk;jsDV
lsfyax b.MLVªh es LFkkfir djus es vge Hkqfedk fuHkkbZ gSa- blds
fy;s vki lHkh dk cgqr&cgqr /kU;oknA

ffiz; Mk;kjsdV lSyj



LEGALITIES

◈ Company is always committed to fulfill all provision,
rule & regulation related to consumer protection act,
1986 and Direct Selling Guidelines-2016.

◈ Company has submitted its undertaking file and also
received a letter from "Department of Consumer
Affairs, Ministry of Consumer Affairs, Food &
Public Distribution, Govt. of India"..



KTM PRODUCT CATEGORY

FMCG COSMETIC

COSMETICNUTRITION AYURVEDIC



WHAT IS DIRECT SELLING ?

*Margin of agent, C&F, wholesaler as well cost
of advertisement distribute among direct
seller team as per achieved sales by them

TRADITIONAL BUSINESS

Customer

1,000/-
Manufacturer

400/-Retailer Wholesaler Distributor C & F Advt.

Example-

Customer

1,000/-
Manufacturer

400/- Distributor C & F Advt.

60% = 600/-

60% = 600/-

KTMls mRikn [kjhn dj vki
60 % rd dek ldrs gSaA

Retailer Wholesaler

Than above such 
Commission may be

KTM DIRECT SELLING

Example-

If such cost of
Commission is



HOW TO BECOME A DIRECT SELLER

a) Free Registration.
b) Register through our website www.Ktmbusiness.com.
c) Update KYC (Photo + Pan Card + Aadhar Card + Bank Passbook with 

IFSC Code.
d) Go through term & conditions, agree and put sign through OTP.
e) Direct Seller get his/her user ID and password instantly.

From Where KTM DS Can Purchase Product?

a) KTM Head Office.
b) Authorised Shopping Point/DD of the Company.



START-UP PURCHASE

1……… 1000 BV 30,000 RS MATCHING INCOME WEEKLY
2……… 2500 BV 1,00,000 RS MATCHING INCOME WEEKLY

CONSISTENCY OFFER
Self Repurchase 1 ls 15 rkjh[k ds e/; 4 efgus yxkrkj djrs gSa rks 5 os

efgus fQz izksMsDV ys ldrs gSaA

1. 1,000 BV 4 efgus = 2,000    MRP dk Product Free
2. 2,500 BV 4 efgus = 5,000     MRP dk Product Free
3. 5,000 BV 4 efgus = 10,000   MRP dk Product Free



INCOME OF DIRECT SELLER

Our Company is providing pure product based sales commission on behalf of the achievement of the selling
of the product of our company by you (Direct Seller) in & as in followingmanner :

1. Retail Discount (up to 30% on MRP)
2. Direct Referral Income (10% BV)
3. Matching Income (30% of Joining+ Rep. BV)
Weekly 1000/1000BV = 1 Point
4.  Star Fund (8% of Monthly CTO BV)
5.  Super Star Fund (10% of Monthly CTO BV)
6.  Gold Star Fund (10% of Monthly CTO BV)
7.  Traval Fund (8% of Monthly CTO BV )
8.  Bike Fund (7% of Monthly CTO BV )
9.  Car Fund (6% of Monthly CTO BV)

10. House Fund (6% of Monthly CTO BV)
11. Store(5% on BV)



RETAIL DISCOUNT- UP-TO 30%

fQz jftLVªs’ku@TokbZfuax ds ckn Mk;jsDV lSyj dks
bZPNk vuqlkj izksMDV [kjhnus ij izksMDV ds MRP dk 
30 % rd NwV feyrh gSaA

RETAIL DISCOUNT=(MRP.DP)

MRPof Immune Care Ras

Retail Discount to D.S.

: 650/-

DP Price of Immune Care Ras : 455/-

: 195/-



DIRECT REFERRAL INCOME (10% BV)

 izR;sd Direct Referral ds fctusl (2500 BV) dk 10 %
;kfu 250 :i;s feysaxsA

GROUP 'A'

A
2500 BV

GROUP 'B'

B
2500 BV

= 250+250 = 500/-

 Self ID 1000 BV ls Active gksuk t:jh gSaA
 A xzqi vkSj B xqzi es 1 ++1 Direct Referral yxkuk vfuok;Z gSaA
 vki Unlimited Direct Referral dj ldrs gSaA

Example :



MATCHING (30% of Weekly Joining+Re-Pur. CTO BV)

 xqzi A xzqi B ds Matching BV dk 10 ls 12 % feysxkA

 nksuks xzqi es cpk gqvk BV Carry Forward jgsxkA

 Weekly Capping 1 yk[k :i;s jgsxhA
Example :

GROUP 'A'

A
1,000 BV

GROUP 'B'

B
1,000 BV = 1 Point



STAR FUND (8% OF MONTHLY CTO BV )

 dSysMj ekg es vkids xzqi A es 5000 BV o xzqi B es 5000 BV fd eSp gksus ij LVkj
QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA
 LVkj QaM vfpo djus ij Self ID ij 200 BV dk Re-purchase djuk vfuok;Z gSaA
 LVkj QaM dsoy LVkj dks gh feysxkA

Example:

GROUP 'A'

A

5,000 BV

GROUP 'B'

B

5,000 BV

Income of Star Fund
Direct Referral
Matching Income
Star Fund



GROUP 'A'

A

12,500 BV

GROUP 'B'

B

12,500 BV

SUPER STAR FUND (10% OF MONTHLY CTO BV )

 dSysMj ekg es vkids xzqi A es 12500 BV o xzqi B es 12500 BV fd eSp gksus ij
lqij LVkj QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA
 lqij LVkj QaM vfpo djus ij Self ID ij 200 BV dk Re-purchase djuk vfuok;Z

gSaA

 lqij LVkj QaM dsoy lqij LVkj dks gh feysxkA

Income of Star Fund
Direct Referral
Matching Income
Super Star Fund



GROUP 'A'

A

25,000 BV

GROUP 'B'

B

25,000 BV

Income of Gold Star Fund
Direct Referral
Matching Income
Gold Star Fund

GOLD STAR FUND (10%OF MONTHLY CTO BV )

 dSysMj ekg es vkids xzqi A es 25000 BV o xzqi B es 25000 BV fd eSp
gksus ij xksYM LVkj QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA
 xksYM LVkj QaM vfpo djus ij Self ID ij 500 BV dk Re-purchase

djuk vfuok;Z gSaA
 Example :



GROUP 'A'

A

50,000 BV

GROUP 'B'

B

50,000 BV

Income of Travel Fund
Direct Referral
Matching Income
Gold Star Fund
Travel Fund

TRAVEL FUND (8%OF MONTHLY CTO BV )

 dSysMj ekg es vkids xzqi A es 50000 BV o xzqi B es 50000 BV fd eSp gksus ij Vsoy

QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA
 Vsoy QaM vfpo djus ij Self ID ij 500 BV dk Re-purchase djuk vfuok;Z gSaA

Example :



BIKE FUND (7% OF MONTHLY CTO BV )

 dSysMj ekg es vkids xzqi A es 100000 BV o xzqi B es 100000 BV fd eSp gksus ij ckbZd

QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA
 ckbZd QaM vfpo djus ij Self ID ij 500 BV dk Re-purchase djuk vfuok;Z gSaA

Example :

GROUP 'A'

A

1,00,000 BV

GROUP 'B'

B

1,00,000 BV

Income of Star Fund
Direct Referral
Matching Income
Gold Star Fund 
Travel Fund 
Bike Fund



CAR FUND (6% OF MONTHLY CTO BV )

 dSysMj ekg es vkids xzqi A es 200000 BV o xzqi B es 200000 BV fd eSp gksus ij

dkj QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA
 dkj QaM vfpo djus ij Self ID ij 1000 BV dk Re-purchase djuk vfuok;Z

gSaA

Example :

GROUP 'A'

A

2,00,000 BV

GROUP 'B'

B

2,00,000 BV

Income of Car Fund
Direct Referral
Matching Income
Gold Star Fund 
Travel Fund 
Bike Fund
Car Fund



HOUSE FUND (6% OF MONTHLY CTO BV )

 dSysMj ekg es yxkrkj 3 ekg Car Fund Maintain djus ds ckn ftl efgus es vkids xzqi A es 200000 BV o xzqi B

es 200000 BV fd eSp gksus ij gkml QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA

 gkml QaM vfpo djus ij Self ID ij 1000 BV dk Re-purchasedjuk vfuok;Z gSaA

GROUP 'A'

A

2,00,000 BV

GROUP 'B'

B

2,00,000 BV

Income of House Fund
Direct Referral
Matching Income
Gold Star Fund
Travel Fund
Bike Fund
Car Fund
House Fund



HOUSE FUND (6% OF MONTHLY CTO BV )

 dSyasMj ekg es efgus es vkids gkml QaM es xzqi A es 200000 BV o xzqi B es 
200000 BV fd eSp ij 2 Point ds ckn izY;sd 200000 fd esfpax ij
vufyfeVsM gkml QaM feysxkA

 Joining BV vkSj Re-purchase BV nksuks ekU; gSaA
 gkml QaM vfpo djus ij Self ID ij 1000 BV dk Re-purchase djuk vfuok;Z

gSaA

Example :

GROUP 'A'

A

1 Crore BV

GROUP 'B'

B

1 Crore BV

Income of House Fund
Direct Referral
Matching Income
Gold Star Fund Travel Fund
Bike Fund
Car Fund
House Fund Unlimited



STORE (5% of BV)

STORE - 50000 DP dk izksMsDV ysus ij vki KTM dk LVksj ys ldrs gSaA

ftl ij BV dk 5 izfr’kr ekftZu feysxk A



KUSHAGRA TRADE MARKETING PVT. LTD.
GST NO.-GSTIN 08AALCK8748B1Z8

CIN –U47990RJ2025PTC102894

Branch - JANANA HOSPITAL ROAD, 
KABIR NAGAR, GALI NO.01, LOHAGAL, 
AJMER 305004 (RAJASTHAN)

devendra 131sharmagmaiI.com

+91- 94146-68291

www.Ktmbusiness.com


