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LEGALITIES

®  Company is always committed to fulfill all provision,
rule & regulation related to consumer protection act, ’
1986 and Direct Selling Guidelines-2016.

Company has submitted its undertaking file and also
received a letter from "Department of Consumer

Affairs, Ministry of Consumer Affairs, Food &
Public Distribution, Govt. of India"..




KTM PRODUCT CATEGORY

NUTRITION AYURVEDIC
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WHAT IS DIRECT SELLING ? /

TRADITIONAL BUSINESS
Example-

Customer Retail Wholesaiar (Db C&F Ad Manufacturer
1,000 /_ etailer olesaler 1stributor vt. 400 /_

If such cost of 60% — 600/_ ‘

Commission is

KTM DIRECT SELLING
Customer ~ Manufacturer

1,000/_ 400/- — Retailer — Wholesaler - Distributor > C&F Advt.
Czrlrll?rrlli;sli)gr‘llen?:;hbe 60% = 600/- ‘

v

*Margin of agent, C&F, wholesaler as well cost KTM ?éf SN[+ @ﬁ?{ hX 3AY

of advertisement distribute among direct

seller team as per achieved sales by them 60 % ddh hHI Y q)a %’ |
e

Example-




HOW TO BECOME A DIRECT SELLER /

a) FreeRegistration.
b) Register through our website www.Ktmbusiness.com.

c) Update KYC (Photo + Pan Card + Aadhar Card + Bank Passbook with
IFSC Code.

d) Gothroughterm & conditions, agree and put sign through OTP.
e) DirectSeller get his/heruser ID and password instantly.

From Where KTM DS Can Purchase Product? /

a) KIM Head Office.
b) Authorised Shopping Point/DD of the Company.




START-UP PURCHASE /

@

l......... 1000 BV 30,000 RS MATCHING INCOME WEEKLY
2.0, 2500 BV 1,00,000 RS MATCHING INCOME WEEKLY
CONSISTENCY OFFER

Self Repurchase 1 & 15 dRI\g & 929 4 AR AR &R & df 5 d

afgq b dieae of Fahd ¢ |
1. 1,000 BV 4 afgd =2,000 MRP &1 Prod
2.2,500 BV 4 527 =5,000 MRP &1 Proc

uct Free
uct Free

3.5,000 BV 4 #fg1 = 10,000 MRP &1 Proc

uct Free



INCOME OF DIRECT SELLER / @

Our Company is providing pure product based sales commission on behalf of the achievement of the selling
of the product of our company by you (Direct Seller) in & as in following manner :

1. Retail Discount (up to 30% on MRP)

2. Direct Referral Income (10% BY)

3. Matching Income (30% of Joining+ Rep. BV)
Weekly 1000/1000BV =1 Point

Star Fund (8% of Monthly CTO BYV) \
Super Star Fund (10% of Monthly CTO BVY)
Gold Star Fund (10% of Monthly CTO BV)
Traval Fund (8% of Monthly CTO BV )
Bike Fund (7% of Monthly CTO BV)

. Car Fund (6% of Monthly CTO BV)

10 House Fund (6% of Monthly CTO BYV)

11. Store(5% on BV)

>

RSN




RETAIL DISCOUNT- UP-TO 30% / @

5 LI /AR & 915 SRNGE Aok B

2701 IJAR Ursde T TR Ylsdc & MRP &

30 % TP Be fHadl g |
(_RETAIL DISCOUNT=(MRP.DP))

MRP of Immune Care Ras : 650/-
DP Price of Immune Care Ras : 455/-
Retail Discount to D.S. . 195/-




DIRECT REFERRAL INCOME (10% BV) / @

AN

> U® Direct Referral @ fSo=<1 (2500 BV) &1 10 %

I 250 0T AT |
> Self ID 1000 BV 9 Active &1 S8 2 |

» A 749 3R B U # 1+1 Direct Referral @ =r a2 |
> 3m9 Unlimited Direct Referral &% 9&d & |

8,
(/ 0s
Example : GROUP'A’ GROUP 'B'
A B

2500 BV 2500 BV

= 250+250 = 500/-

_



MATCHING (30% of Weekly Joining+Re-Pur. CTO BV) / @

> 3q A Ju B& Matching BV &7 10 ¥ 12 % e |
> <M gu ¥ ¥=1 g3 BV Carry Forward 3&m)|
> Weekly Capping 1 R 0 |

Example :

!"\

/ \
GROUP'A' GROUP 'B'

A B

1,000 BV 1,000 BV = 1 Point

_



STAR FUND (8% OF MONTHLY CTO BV ) / @

> DolsY A8 H 3D YU A H 5000 BV T JU B H 5000 BV & #9 81 R TR
HS el |

> Joining BV 3IR Re-purchase BV QI 1] ¢ |

> R Bs A IR R Self ID TR 200 BV &1 Re-purchase HRAT fHaAR & |

> TR BS Hddl R BT o e

)
Example: 7]
&b -

GROUP 'A’ GROUP 'B' Income of Star Fund
Direct Referral
Matching Income
5,000 BV 5,000 BV Star Fund

e



D)
SUPER STAR FUND (10% OF MONTHLY CTO BV ) / @’

> DolsY A8 H 3D YU A H 12500 BV T U B H 12500 BV &5 #9 891 R

IR TR HS el |

Joining BV 3R Re-purchase BV GFT A9 T |

> g TR B g H W Self IDTR 200 BV &1 Re-purchase TN AAR]
gl

> W TR BS had R TR DI & el |

A\

ﬁ
/“\ Income of Star Fund
GROUP 'A’ GROUP 'B' Direct Referral
(A (B) Matching Income
12,500 BV | 12,500 BV Super Star Fund

_




GOLD STAR FUND (10%OF MONTHLY CTO BV ) / @

> e} HIE W 3D 9 A H 25000 BV @ Ju B H 25000 BV fd 3=
g R Tics R B Aol |

> Joining BV 3R Re-purchase BV g1 510 & |

> Tics R s 3iftd &1 W Self IDWR® 500 BV @1 Re-purchase

AT AR © b
« Example : “\
TAY GROUP'B'
GROUP'A Income of Gold Star Fund
e Direct Referral
Matching Income
25,000 BY 25,000 BV Gold Star Fund




TRAVEL FUND (8%Q0F MONTHLY CTO BV ) / @

> hole} HIE H 8MUe g4 A H 50000 BV 9 U B § 50000 BV o %9 B W <l
e AerT |

> Joining BV 3ik Re-purchase BV T A4 2|

> Tqd B fed w1 TR Self IDWR 500 BV &1 Re-purchase &= 3ifHar] g |

Example :
)
/ \ Income of Travel Fund
GROUP 'A' GROUP 'B' Direct Referral
e 9 Matching Income
Gold Star Fund
50,000 BV 50,000 BV Travel Fund




BIKE FUND (7% OF MONTHLY CTO BV ) / @

> Dele] HIE 7 3Mud g9 A H 100000 BV @ gu B # 100000 BV & #9 M R 9155
He Fer|

> Joining BV 3iR Re-purchase BV SFI AT & |

> dish B 31fd a1 IR Self ID W 500 BV &1 Re-purchase &= 31fHar] g |

Example :

F )
/ “\ Income of Star Fund
Direct Referral
GROUP 'A’ GROUP "B’ Matching Income
@ a Gold Star Fund
Travel Fund
1,00,000 BY 1,00,000 BY Bike Fund

_




CAR FUND (6% OF MONTHLY CTO BV ) / @

> hele] HIE H 8 g4 A H 200000 BV d g4 B H 200000 BV & ¥4 8F W
HR B AerT|

> Joining BV 3R Re-purchase BV 3T 7179 £ |

> BR Bs AT &7 W) Self IDTR 1000 BV @& Re-purchase &=+ 31Hary

g |
i Income of Car Fund
Example : “ Direct Referral
. . Matching Income
GROUP'A’ GROUP 'B' Gold Star Fund
e @ Travel Fund
Bike Fund
2,00,000 BY 2,000,000 BY Car Fund




HOUSE FUND (6% OF MONTHLY CTO BV )

7@

> et} AIE W AMIAR 3 A1 Car Fund Maintain 9= & d15 fSRT i3 # amde 39 A # 200000 BV 9 34 B
¥ 200000 BV b #2 B W 89d B AT |

> Joining BV3IR Re-purchase BV I 7.7 & |

> BSd B 3T B R Self IDWR 1000 BV @1 Re-purchase =1 JifRdR] g |

-

GROUP'A'

2,00,000 BV

GROUP 'B'

B

2,00,000 BY

Income of House Fund

Direct Referral
Matching Income
Gold Star Fund
Travel Fund

Bike Fund

Car Fund

House Fund

_



H

OUSE FUND (6% OF MONTHLY CTOBV ) /A @

> Doie] A8 H Al H U 88H e H YT A H 200000 BV T YU B #
200000 BV b Hd TR 2 Point & 91§ b 200000 fdb AT W
JHfoIfics B9 e Aol |

> Joining BV3IR Re-purchase BV 3MT A1 ¢ |

> B s T BT W SelfIDTR 1000 BV BT Re-purchase HRAT IfHAR]

% | Income of House Fund

)
. 1 Direct Referral
Example : / “\

Matching Income
GROUP 'A’ GROUP 'B' Gold Star Fund Travel Fund
@ @ Bike Fund
Car Fund o
1 Crore BY 1 Crore BV House Fund Unlimited

_




STORE (5% of BV)

_ J z.'-/', 7 /_..- f{_- / - '. = 'H T
STORE - 50000 DP &7 Uiede o« WX 3T KTM &1 R o 9od o |

5 R BV &1 5 ufaera | e |

_
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KUSHAGRA TRADE MARKETING PVT. LTD. ‘
GST NO.-GSTIN 08AALCK8748B1Z8

CIN —-U47990RJ2025PTC102894
Branch - JANANA HOSPITAL ROAD,

+91- -

KABIR NAGAR, GALI NO.01, LOHAGAL, o 91-94146-68291
AJMER 305004 (RAJASTHAN) —_—

devendra 13 1sharmagmail.com WWW.RImDbuUsIness.com

e




